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R R R A w sl iz —.
T G Ik [ 9 5% 5 B AL T e I A A D) ST AR T o
SR 55 B SRR S BE A 4 B 38 R B9 H 89 (Kot-
ler and Armstrong,2010). 7F B3¢ W% & Z |/, B K
FEGE T T R (AR AR O A E A
P AL DA R T B0 2 5 L WU 45 K TR B
(Henderson, 1985 ; Reibstein and Traver, 1982), Ffi#
FL 1 55 10 i B, 0 B 5 1Y) A TR I i W T e
BE 7L . MR Z M e & R (45
15 HL T HR A P02 25 I il 45) & Tl 45 A 2 Fe -
1 B2 (Jung and Lee, 2010; Sigala, 2013), 10, ¥4
FORUIR PR 2 22 A RO H R Al A A I s R
App BRI ESF ; —18 SRty T TR AL
REAREFE R/ AR =05 F 6 H %
o FiE gL R A UL SR L
2 IRE R SR B RE R AR
RO G HE LA S AR B ROR By T B A S5 B I P A
(Alpar and Winter,2014),

SRR A IR I RO T AR5 Aokt

DE IR S A 25 T8 P 1 B0 | n g % il
o TR WIS A0 22 R 5 Bl
TEAANEE I, B 2 AT, TEZk I, W DLRY I
BRSO 2O RS B AN S ik
s L 2 R R R A e App FLAYEE
FAATOUR. AR e xRAL A T =g A il
2 B I M B IR —Fh R B0 (et Ak 4 i =X
FEE T TACT IRIE (B 54 FIREA L, 20T Rl
AR A TR T A AR AR E TR AR B g 1 )
B, PRI AE H R AR TR RO L) N, JT ik 5
TEHGR /IR FE B s il "G gl , i 2 F AT gk
755 200 TTI 50 TC” B W)L 5 s PF 2 ZAE R AL
ORI Z U A H A TR, fofT I 2 AT AR A L
Dyl th A LA SRR I A A0 T I B 5
%Xﬁ{%(gamification)%*ﬁ EARYE M 1 5% o
X TTER S IALE RGN AR R [R50 A AT ) A & AR A T
A1) H ¥ (Deterding et al.,2011), IT4F% , kK2
A TR R R TT R 5 A R L K P R B
JAE PR AR Y SR AT 45 A (Hofacker et al., 2016),
WFFEE K WA BT 2 U TH 2 # AT il
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Bittner Fl Schipper(2014) & 3R, 7£) S AR iE 1 1
SR IR TC R (A [l I A R PR R S A S sl v T
B BRI AT ARG S 11 25 4 1058 4 B UL O IRAR S, 38
BIFLAH) H AR . Leclereq 25 (2017) &3, 5 1E S
T 4 B UE AR AIL ] AT LUSHE 2o e E SR & rh
BRI SRR S 5T R WG I . 7R
S AR S PRI AR S G 1 B — AR
WE PR R . FEHROEE b PTG Ry 45 R s i
HAT AN E P (Adlawadi et al.,2014), #l4n, F3C
PEENAY “LTALTR "Wk O 4 IH 28 4 SR B SR e —
A E SR TR E MR, T84 TEI s
PEEgTE S, LA 7 R e B 2 2 A 2 X
0 FAAT M B 2 N SR A SR E W X — 5
M5 5 A BB SR T4

TEIA 05 TR B ZR R e RCR iy Sciik b, Joig
JEE R AT AR T B AE 1 A 5T (Henderson,
1985; Reibstein and Traver, 1982)H1 , i J&:7E R T4
ﬁ?ﬁi%ﬁﬂ@ﬁ%ﬁﬁﬁ%@anaher et al.,2015; Fong et
al.,2015; Tang et al.,2018)H, WFE B FBET X B
W32 A P B 25 A T A TR o BEX ARk R
AT R B 5 Ry =X R R kA & O 1X
AR5 IR AE 4 70 (Hock et al.,2020), FEARRRIEH, F&
THREE T PIRh )z R A ik A & i =, AR
I AT SCHRAE HE 0 PR A “HL 2 B XK ” (games of
chance) F1 “ £ 58 %4 Jjf ¥ ” (games of skill) (Ward and
Hill, 1991) FAT PR IX PR &7 S L e - B4
3% 7 A TR L BRI WA Ay 2 AN e s ok
AR E DO R SR NS IR e i 1T A R (R
XL IR T R B AT . AT 45 SR AN
AT DA AN B 241 B ANl AR AL BT A AR DG HE | ik
WA B TE B Rk A e B ik T

1. Bip BRI R RRIE

1.1 Fratt &AL M 48X B &

TEE O, AW F 2R TR B
B REE A 53X = A5 TR 52 00 Pt 2 25 T 1Y)
K. Hrh, 5O0ES A N R SIS m
#i(Anderson and Song,2004; Jia et al.,2018; Leone and
Srinivasan, 1996; Molitor et al., 2014) 7 4115 (Choi et
al., 2013; Reibstein and Traver, 1982), 44 R (Inman
and Mcalister, 1994 ;Lee and Yeu,2010;Zubcsek et al.,
2017)F1 & TICHbL A (Danaher et al., 2015; Fong et al.,
2015)%5 ; 51 P FRAEAROC B P 3R 2 B AR 2
X i R A S EE (Bawa and Shoemaker, 1987 ; Kitchen
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et al., 2014) 78 2% & () 2 57 R OUFMT TR FR B (Minal ,
1994) 714 7% & B9 W ) sh HL (Khajehzadeh et al.,2014),
TH T H 0 B T A fa (Lalwani and Wang,2019), LA
R ARABBAHEAT ] (Liu et al., 2015)45 ; I Ah 15 BRI 2
2 o BN B A RN s e I R R A ]
XL PR R AL A (R TR A, 2009) AEETRRYS
HRoR 5 H 23 8 S ALY UL 2 72 B2 (Roehm and
Roehm, 2007) &8 Fi 42 75 [6] I 64 7 4% 2 £ (Ander-
son and Song,2004), LA R 23 DAt sg g g A BR
H B TR B e (Tang et al.,2018)% .

WA, T3 T R AR B 5 (1 P 238 1) 5% T 1. 57 )
T RO . RIS E BRI 2T
IRIE (AR B | 2 kA D045 Gy PRIV 9% 25 R
A RV 00 28 25 0 BUAS AN [] i XA 2 Fy 1 T 3
7= ASTA) B 52 T (Reibstein and Traver, 1982 ; Shankar
etal.,2010), G, AH LEARBCE 3B 27 (8 R i fid 2
WYL 55 ARIBCE A% o E R S S /s S 2 T B
O Z T RUFURS 7, R E A% 0L L B S
FH &35 % (Bawa et al., 1997; Ramaswamy and Sriniva-
san, 1998; Reibstein and Traver, 1982), Fifi 25 1) B 2%
1) 2 O T 5 ) N T e B B 4k b (4 App FlAS Fh
W25 F-6) , WF 98 FF IR DG T X R B8 B ok 26 [
WEIA KRR E R . a0, Alpar A1 Winter(2014) %
B, 2 FIRTE A BON DL B R I 2T R aE &
B PEE I A B % . Reichhart 55(2013)
UUIFERT LG 5 ISRk AR HE R PP 2 b R iR 1E
J A B, WA AR A U0 2 3 EAR B vy A SR T
TR A B B S s po R

25 TR, A SCHR 2R T AR L SR
ORI Z B 25 5. FEXSEFse IR L TARR
T IR B EAEMR ORI RO = A RER
FHAD K Oy A el 2 LB R A TR . X T
SRR Hh BB AG I Re Ak A T XA N BB LR O
2, WP AN HOE S L S SR 0 3R T R
GRS XA A8 CoBRBILAR ) 1 A 2

1.2 BFRARIK

Ward F1 Hill(1991)#2 it , 1 9% &% 2 5 0L 8596 h
(R BIHILSZ T 3h A SR (AT AN (L PH 3R Y 3 fm] 52
Wi o HEH, SR (R FE 2 55 7T L2501 2 i R Y
BUAS S 2y BHA 28 55 R 45 5 10 P A1 D 4 1 2
Fi L 2 SIS SRS R BRARS . ABFREET
Ward I Hill #0085, & HH— > TA A~ 1 RO A A6
Y ke g Rt M Ak T OGO 2 05l R B ) 5%



WAL o BARINTS , K 2T [R] s 52 e 3 9% 25 %k
DU 9 SN (AT (R A2) RN 1A R 32
(I B AR) , s e AT TR DL B R . ot
A, Bl B M RN B8 B e R AR 7 R A b 52
PURIAFTEZE 5 o 45 TR, FRATTRE 20 51 18 2 ) A e K
AT A sZ AL

1.2.1 LAk

— 5 T, SR B S R AR e il B 5 2 el AR
BTN . X, M TR ey B
25772, WL TRk (5 DL ) R IIE A ik 42) 43
PE BB — ARG A TR ENE . XA
1 0 PR B0 08 B AE B LRSI B ey TR
EF R B A SRR R B AR B IR TSR OC R
AN BT 5 B0 7 i R BLAR (Brock, 1968 ; Verhal-
len, 1982). JEHIAG B S48 T4 2% 2 % T S0 FP RS b 2l
IR 55 1) Je SRR B2 19 FE R PTA (Gupta, 2013). B A B
FEAHY, 77 it 0 RN | BIR 1 B 65 S 18 5 T 28 X i
i Gk M 1Y JBHT (Kristofferson et al., 2017; Ku et al.,
2012), FRATIN R A0t 3 HIT1H 2 5 XL 2 27
FYIERAT . MR 5 R AL 23 B AR i DL B I ), 7
B FIRBX RN B IR — P A BRI, & H
Ao KBRS X RN ESr . KT IREIRA R K
TR IR AR 2 1 2 9 2 B XL B R AR R A B
s S B4 T, B {8 75 (Goldsmith et al., 2020
Hamilton et al.,2019). 3XJEF R, 55— Mt E0E
B BB K S AT 25 S 3RS e AN A& 1Y Lo
I T B A0 I T A S R R A (R = )
37 1F [1] Bk 2 (Verhallen and Robben, 1994), %8 ., JH
BN Sy R 5 1) T BRI T AR A R
TR AAL B B AT AT B A 0 B (B (W et al.,
2012). PRIt , T 2% 25 0 D0 25 25 (4 s ol P JR R 23 1 [
ST TR LR A B o DL RSN
A T 2 O R 0 R S

I3 —J5 T, AL R Y A 7 Sl 2 s
BEIFNT M. 5 EIEGRAR L, S RT SR L
SR AR AT B IR, T 28 AR S —
B T 9 s AR i . RS Tk
75 AH A SIS IR R H 2 Wis <, T A=
SR (Darke and Freedman, 1997; Hock et al.,
2020), VATERIBFTE R, 2 is BT LIS & M) A4
TR IE 2 I3 H B =ia (1 PR 5 23 T R AR A
B, A R A C ds SR 2 1R T 2 S £ p R
H 3% (Day and Maltby, 2003; Wiseman and Watt,
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2004). M2 1t S AL S B IR B R
I, AT 2 PR A S iz S = A MR AR B AR, i ) T
8 300 e AR 1) AR 36 U1 R AR O B 5 g el A, AT
P23 T 22 B

JERHTBR IR 2 (72 4 1 2 PR (L 7 2 4 B
/3 (Ward and Hill, 1991), 3G BF5E 0, AR I
S 2 B R sl U0 B SR 1 AT, e
568 2 A TR R R BRI 28 T R 25 ) 5 T iy
E(XU%% ,2016;Xi et al.,2019), Tang %}\(2018)’@
RIS BT A IR LB o S, 20 PRk
JHIV R P R A 2 1 [ S 1] 04 P 0 FH A SR A
SRR L, SR ML R K O B 5 e
S AR T 2 B S0 R, R R TR 2 N B
BRI A IR P BRI, B TR B 1) PR AL, e
P e IR B

BT R THE  FRATTHE H DU R ISR R .

H1:5 AW A0, R R AA R & Lk &
FAR T A il o HAE AR RIS ERAITH

H2: L3R % % 8 3% & (a) AR R 50 B Sm Al
AR 3 2 (0) MR B AR B AR 49 B SmARmR M 64
MEA .

H3. 5 #2040k, L 3R Z % 75 R R
FoARTRNE 09 R0 20K S H RS B AR

AR 1 FR .

T

BB Wokie —
BLATIER \\\\‘gﬁégﬁ
VS, FLHEE o P //zlmw

E1 #SBERT I ESEERAEREN
T AR MA T FRAEE

1.2.2 e RBTIEAE

SR PN BRI, SR FH B RE AR & A
HR A BRI . MR H AR
RIERE A BRI, T 2 5 RE S A R e T
MATTAE R P R B . B ARGk e RE AL AR A 44
SRR RS B AN AARE A R A i i £
FH AR LEYERRAR IR R T B AR SR 1 45 55 A
TR E M. TPl e B AR A ik
MR B2 5, SRR B I A AT
LTG5 MR B 0 U, DT 23 I 2 () s e
PR, SHLE BRI, H7 BRI Ty A (1) %
CHVR SR [R) R TT DA S 0 9% 2 P B 1 SR AN
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T, T 2 m Sl

[T, >R FH 4 R AL Jie el rry & ik oy =t 25 5% i
BRI RO . T 2 AR R B A rh R I 4
TR 323 B 25 AR U X v A i 8 5% ) 7R B 1
Wil SRy 58 CITERRAT: 55, TH 2 o 2itizs B RE (A
FHRUMHRE Ty PR S0, RE 1 45) , A FY I ]
K1 A R TS B B SR (N
WA, 5 HESAHUE I L, 0 2 i
S8 I REA AR AR BRI, Al T2 0 5 21 b
ZHA SRS 1. AR A R SS
TR FRAS Bl — Pl BB (4155 A 50 1o 2 (Franke
and Schreier,2010), X /2 Kk, X687 175 2024
HFEA DI B2 — , AT RAERS B Srae 1 IR 58
BRI 2y i AR AR B . AMAE i %5 Tk ik H bR
J5 2 A H RSO, BT A F SE AR
&4 (Mochon et al.,2012; Norton et al.,2012), [F I,
I A S N RE AR AL SR Al T2
PR B CAFH 155 MRS B AR |, AT T b
FERSAR G I PR T AR S 25 ek 2 , TR 25 21 22
HIBRRTE . AL AR, F RE YRR i R 1)
R [FIAE T A 28 00 04, S8 L 89 7%
SN NFROEL, B2 = T 2 UL

BT LR vHe, AT DR R R .

H4: 5 A B0 AR b, SRR BAR AL i R K AR &,
Fn Pt B Aol il H AL AL RIGF0F RAATH

HS: L3k 300 & 2] 3K 9% 4 (a) 4L R 509 B S f
Btk Ae il T (b) M & A IR B A2 69 B S AR R 6
FIAER S

H6: 55 B 40 3% A0 bk, 3%k AL iaE X R A Kxd
FaARTAME G e 2 I B RS e AR A

TR 2 f7s o

2|

R EHOTR Folkl: —
AT \ s
VS, FTIE . L

sy [ | ki

B2 #HetRiEgiESEREEN
1T AR MBI STAEEY

LHRAESER

2.1 FFR 1 iR AC K 3 T X ATE R A AT A

WEFE 1 W E A SEH S (WFSE 1a FIESY 1h),
O3 IR T HIL2 TR Rk A BE R X 3 W o 2 T
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2.1.1 WS La: HLAHY RO B 254 FHA T A Y
Al

58 1a B9 H 7E TR HL, RIS 4 me 5 A4
FE L SR ML 2 Y Ui AR & O B 2 Ml A P 2 5
FIAT R o BT 1a M SEHBSCHG , SR SRR 2R 4 1) i
TE AL G B2 26 AL 2 RO R A0 g6 4 . T84T
EENI ST 122 ZHERKFEES LR,
Horp etk S H 76.2% , FH494F K 22.07 % . B8
BEAL S L 2 A~ S50 4H

FESCI TR LR T, SN GO — R T SL 50 = A0
BTS2 A Sk AR S TR R
PR A 7= 55 R SR OB (B DU R AN [
). HESLSE A MRS, bR I H 7 Abs
B A R R JE AA o FESCI SR T il
JEAE I 3237 BRBE B — (B4 T R S22 P 5E i — 101
ARG IR L IAT 55, S8 AT 55 5 vl 33 4 4
Mo ZAESHE—RZND 2 HIRGERL, B4 3
HES ARSI, TR, LA
DA S R R SR T TRk R L R A T — T X
P e N N s SR I e Y By S IR Ao N
FI ST R SE 5 i A () & i B ST
AU 6 Pr(fEAR LI LUK G 2R3 i, FoAi ik
PEAE H A TS s WL AT 0 ) BEYE R P AR X R
Pran 77 BEAE Ry S 6RO B, LAREAR R 3500 19 &
AR BJCIE A B 1 Ay s an ], gl 25 A
SR AT 0 BE AR B 46 2 AR B 15 30 9 10 S AN 1
SEZ A SRR ORI, TR

FET Ok, HAEMG IR L ) A oA 2 HAERA—A>
P B 50 s AL RO A i 2H ) X U A 15 2% 2 )
KB M) 7 R E R, P RN 25% .
VEPES SRR AR AT A S S
iR B B T L0 Al AT
PAM N R EE R TA PSSk B A SR %
B RE A R BRI N, SR B iz —aiy Az B 1)
PEA T . BAT TR e A st L A o, R T
— MR AR . AELIN RS 55 S E R
B “TEUG " F L, TR LR R 8 A BRI i
MUK, INHRAE 1B 5 ME—3R 5 25 1 BB R
SEIL (R S WL A)o SRR R R AL A —
#HSEFE AP E SR . gl RS S E—
MEEFHE . 25, Pl Sk A G 2370 T 3E 0
ISR i UL S5 A SOk, S8 A B Sk



IR, U LR A . an iR e
FEANHE PSS W AT . s AL
R, e SR A5 AR S AR S i F - R S
VLR AR S B T FA ELSE H Y o

FES SRR 122 #8058 61 ABEBENL >
BOR AL . EHLASTIERAL P A 14 NERFEAS
S . ESMR IR TIESRR 47 A,
A 31 N ESRESE TRk, 7 e,
A 20 NSRS TR EARZE SRR 1),

FATHE A F L B S5 B9 NBAE R 4 RAR L
T 0 NEAE R B AR B R IR T 07
Rrg . 5 oR R OO B SR (R A
FRE [x*(1)=11.72, p=0.001], 5 FHHL £ AU 37tk K ik
B"J{t%?’?ﬂg1§%ﬁﬁ$(f) mam%xkfﬂzf)é-()%)E%%:J:%FHE
Bk 7 R R B LR P wpwna=
32.8%). H1 1932 HE, ZEBHENLSAER A A
— R RE TSI, TR LA 4 N R
RO R BRI T RO S . SR ORI )
P E 50 PR A5 AR 25 X (1)=4.08, p=0.043],
MLETUERL A OE B30 (P s =50.8 % YRR
BEE T EAE W IR P wpwea=
32.8%), X—ZERFRM, BARR ML A L
LSl R R SN R O DN (G 1 3T
BT ARS ) BR FFp & oy U E 3 m T
HIRRE I, TGS T U0 R 4 i B AR

2.1.2 WY b B REAYIE R XL B0 AT R 1
AU

ARSI ) H W TE TR S HA, RIS B 4206 2% 4
LU, SR P fE B it R A TR B 5 23 hni 2% 3 4
LRI 0AT R o SEER AR R B R A )i 1),
5 LTG5 FNEE BERUE R A SE 00 4 . FRAT TR FR
HERHSE T 83 AAER K EAS ML, Hrh, %
P e 78.1% , A IAEIR  21.61 &, 2k
Tk BEAIL o3 FC 2 A~ 52 562

ST 1b 55T 1a 7ESCEG AR b 3EAAHTA] , 1
HULF AR 55— 05T 1b b, BRI EAK,
20 L) B R A 50 B — AR R A RE AR AR

50 e“"“@““’ % ({?’
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Fro AT T — ARG . TEHR AL 2 A —A
10X 10 AT WA Hh R H T 5 A 1 PR ) o (R
S ILEN SR B)o RGESARME BN S SR i pk T
F %) TE A 1) 15 25 RN BT FH B RO T R AR AR 43
FAVEFBL, ShnE HEEHL— X, an S HExk
R TE TR S hHER TERT 25% , WIRE A0 R i ek
RN, AT — SR B S5 . ARSI RGN E T
A R AE U AR S5 R 2 2 B O R HES LR T
25% ,FF AT RIS AR B SR . 55 T BB B I L AR TR
b, BV R SR F BGOSR U B 5 s
A HR 318 235 DR A 25 Al 5L DAL (AR AR 5 R A 2%
BR) 1T 2 12 A = 3l S0 RO B 5 sl TG WL 7 5 3% 1
BIr, ik LW RO R B SME T S S
PR A Bt i S FEAS S g rh, F AT A
T AL BB T DA R S S AL B 1 1
Bl AT AT DAAETHEAL A SURE 25, o n] Uik
B ESF, IR =

TES MR 83 AP, A1 38 ABsric !
He BRI AR , 45 Ao T8 B G kA . FEdine
RO, A 11 NEBEARS I 6595 3l , 64
27 ZARA IR P A 16 AL IR 3K
Tk, TE AR RA T A 8 NEFEAS I H
TG 8, FERIA G 37 selrh A 9 A Ml AR BRIl
SET AR RS SRR IL T I3 2),

AT BT 1a, R H PR R] 0 7 23 55 4
HIR R I T TR R . 458 R, Y
VARG B 25 0 NEAE Ry o3 B, &80 O 2
Zr AT 0 25 R [x(1)=8.00, p=0.005] , 4 RE AL ii¢
KL (P setemian=59.2%) .35 5 T ELIEMELLH(P opmioea=
24.3%), H4 158132 HF . WA LA A0 B AN EE R
b ] 22 SR B[P semnenn=42.1% , P sopmnsn=
20.0% ; x(1)=4.78,,p=0.029].

FATE L T MR K O 2O P2 415 3
B2 5REMA 225 . 458 BN, EER%RA M
S5 R0 S TR MR A NS 5% H2E5IEAR
B[P sennnn=71.1% , P npwxa=82.2% ; x(1)=1.46,
p=0.228], Ut B & Uy S T B B R R S 51

x1 WX 1a FERFITER
= B3 P E =
st | B ) | s as | (OUESEEREL TGRS
ML RN 61 47 31 66.0%(31/47) 50.8%(31/61)
B 61 61 20 32.8%(20/61) 32.8%(20/61)
js8an 122 108 51 47.2%(51/108) 41.8%(51/122)
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x2 B 1b IR FITER
N - e g RE A i % 2
SPGB | R EF AR | ML AE() (SR BUS AK0 | (B4 )
HeRe A ek 38 27 16 59.2%(16/27) 42.1%(16/38)
Bk 45 37 9 24.3%(9/37) 20.09%(9/45)
ST 83 64 25 39.1%(25/64) 30.1%(25/83)
TGS IC 2 52 LR Rl S 5E AT R . R
2.1.3 ¥ig AR 2, W o 5 TE AR — A A

T 1 B S5 SR 3B, PRI AL & i =T
RS TIRESRMHER, REEHRERERES
SR8 T sh B B, ek 8L & i =X nT e S PR AT
B AL E G 32 5 R (R XA MRS
TR ST 209 LR 1009%) . (HTEW 358 F 0 2
F 2 Ja Wik Ak & iy 2O 25 FH SR A R 52
Wi JE DRI HAE B — B B ok e a5 1% sh 2 5 %
FTEFE T AR s o 3k e 2t B B R A i Ak & ik
7 AR AT AR T SR (R A B S AR . 9T 2 %
SRR PR & T 2 AN R E im AIL ]

2.2 BER 2: 3 RALLZ AT R 2 IH e R
9% "R AL

W5 2 19 H W2 R B IE H2—H3 Fl H5—H6,
RIHIL 25 Ui I 3 B R ) A R (6 A R SR
iz 5| R AR A R A SR R L B
FHERE, 7B e R Y ekt b B s Sl P DA B A%
I ERBRAIS% 151 e R TR R 1 1 1 R B A2 ok B i
PeE R R . 7EWFSE 2 o FRATE N % 2201 &
RUNERE | F7 BE TR X A B G 2 3 = Fh & O =, I
3 2 00 S A R B A R S SRR R B
SR AR BRI 9 2 A B 0 R
KA UFR I

2.2.1 BT

WY 2 ML b S08s SRS R A [,
BIL2 Ui A, | 8 TR Ui A RN B 4 G 3% — S50 4
A WHCE &5 (Credamo) FHHHEZET 300 A HlkR
RAERE R SRR 78 N5 & FEA Ny 222 A
b otk 5 E 52.99% , FHAERE N 27.16 B, 4
Bk AL e 2 = AL

FESCE IR IS , AT B S I — I 5 A4 S
ELH SRS AR A . AENLSRINER AL, ok
A EE A T s A L AR RS TR B
HAR Ry 25% , KGR B —5k 4.5 PrinfiER,
PZAC B S5 AT IR W S22 4 AT B — SO ™ o
SRR T 55T 1a AR RS AR R 45 S
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[, G5 ™ /DN )R 2 X ) S T LR 5% C), et
it 2 AR T X S T P PR Z IR1 RS 7 AR AT, iRk
BRI 58 e AR R AR MIHES . 45
I 25% W2 5 AT 3R — ik 4.5 Pt E,
A R 7 R B R I K2 Bl N A T — R S R
e A Z5E Bntlmis TSR 7E B %
A, WX ANZE G IEAE AT O AT 20, 1220 Bl B
BRI —TK 4.5 P ftsE s izt B2 T vt
PR SN R AR — SO

A WO ARG I 2 n i e l— I A %
VRS SIE N7 S| RS R S SIE A N PRI LS e 3
DER IR I TR R A Al o FLvh 0 A A ik
P A4 RISy AR BE A5 X SR A B R A 2 i it ™ (Suri et
al., 2007) ; ] 5 S8R 505 Y RIITE 95 AR A5 3K 5K A 2
FAEZ KRR FIRGEARS A Cia U PAtx sk
BEIREZ KRR E LibIRsERT A 2R IR e L R
el USRI R IR A C Bis R AE Y
25587 (Cronbach’s a=0.95)(Darke and Freedman, 1997);
I SRR 55 0 R BRI A “ TR ARAH O AR R A
WRaEds A SRR T 208 07 VR 2 KRR Bodds
DAL E S A OSSR IR3its A ORI
KA B B 2 RXE” (Cronbach’s a=0.89)(Fran-
ke and Schreier, 2010) ; I H2: /8% 1 B8R MR 119 0 00 6 45
“PRIEAGFARAG X TRAC HIF I PR AR IR A
PAFIL IR EIF AT R N IR fe 7 5232
AT X kA #7193 27 (Cronbach’s «=0.86)(Xi et
al., 2019) ; Pl A 225 felt P A S ) Ry 2 4R 37
KROE IR G AR A 2K AT el T X Tk 2 07 1
SR YRR I TR IR IS, R AR T R
PLHE5 17 2 A £5% 7 (Cronbach’s a=0.77)(Khajehza-
deh et al.,2014), PrABIR 7 08K, 5,
BN E gy Y SNiDE PR

222 4%

W9 2 PR SEIR A BOFA ST A5 R AN 3 .

S— AR ANOVA K56 % i 7 U 2



(R FOR g
SR FOR 50,
R 4

202211 WIEEH(TRA-Ep) | P
MARKETING AR A
*3 R 2 kgt ER
S NE(H) SRR =i JRIS3 ] SRR A fili
ML TR 75 4.71(1.44) 5.44(1.26) 2.77(1.26) 5.40(1.11) 5.75(1.11)
HeRE R AR 74 5.00(1.54) 4.53(1.67) 5.49(1.02) 5.82(0.88) 6.07(0.77)
SR 73 3.56(1.54) 4.26(1.55) 2.42(1.21) 4.66(1.14) 5.21(1.30)

FMEREENEW ., 4588, KO E 25
i FH 2 PR A YR B35 F(2,219)=11.87,p<<0.001], %E
F Bonferroni ¥ 5 2 LS LW H VA
X i 2 5L B (M pzmimea=5.75, p=0.009) K,
HHRERIBE R (M s n=6.07 , p<0.001) FIF FEAF 11
P E5 F X R A (M g en=5.21) H A
HE A EE . X R REIE T HL
H4. ML AR fE A ek 241 2 [ N A7
2253 (p=0.198).

5 FRATT G UE K O 2N 45 R A AR e 5
Wi, FRATE SER I MANOVA Z3Hrifih & T 5%
Wl , 9K 5 %F B — A A A2 3E 4T ANOVA 40 #r
ANOVA W5 s, kT SO0 BN R Sk [F 2,
219)=18.75,p<<0.001] J&HISEIZ[F(2,219)=12.56, p<
0.001].J8%N 5% J1[F(2,219)=153.58, p<<0.001] F1 2501
HRIEVE[F(2,219)=22.97, p<<0.001 [# A 50, Kt
F Bonferroni ¥R G £ F R4S R LW ML BT
XA 5 7 RE R i xR 4 E‘J@%ﬂ%@%ﬁ(l\/{ L2 et =
471 VS. M pipiza=3.56, p<<0.001 3 M szppmmna=5.00 VS.
M ¢ pwen=3.56, p<0-001)9ﬁu@§%ﬂ@%‘@(1\/l L2 R it
5.40 VS. M pmen=4.66,p<<0.0015 M spmpua=5.82 VS.
M szmizan=4.66, p<<0.001)3 I 25 /5 T MG 262, H
T 4 Z (B AN A7 i 2 22 57 (p>0.05) . XJ 18
X AR AL TR A B IR 2 (M=5.44) i
T B L 2H (M=4.26, p<<0.001) FlI4% it 137 2k
2H(M=4.53,p=0.001), HJ5 W20 Z [AIAAETE i 2 25 5
(p=0.825). X JEAIBS J7iX —AF il 7 , B AEAUIE R 4
IR 5% 7 (M=5.49) 8 35 15 T B H2 S 3% 41 (M=2.42,
p<<0.001)FIHLAALFAELH (M=2.77,p<0.001), ELJ5 i
M2 A B 2257 (p=0.211),

55—, A1 H Hayes(2013)[1) Bootstrapping J5
BT RRA MBI A R A DL A TR . BRI Y i
A, FRATT T SR I T RN A St 5 R R B 1Y
EATHAHLE . PLARTO KWL R =1, B %
% 20 =0) >0 [ A%t , BN Bt 55 R ER R 1 ko
Arrpa (R A AR e g R A A 0 25 R o R
FHBL S Rt A A 2 5 S 4 T T 2 X
5 A Bk P B T [a,=1.15, SE=0.24; 1(146)=4.68 , p<

0.001 )R 235 Xt B 27 A B A () AR B R [ao=
0.75, SE=0.18; 1(146)=4.04, p<<0.001], fE#H] T &
il 7 2O FH R ) B 5 5 (p=0.192) , JE 0 i
Bl [51=0.16, SE=0.05; 1(144)=3.13, p=0.002] F1 J& 1
R M [0,=0.70, SE=0.07; 1(144)=10.34, p<<0.001] %}
it FH 2 AT 1E R R (N 3a FIT/R). DB AR
() T A 25007 1 i 2 (R A i PE < B=0.18, 95% Cl=
0.04 ~ 0.35; /2 50 #K BE 4 : B=0.53, 95% CI1=0.26 ~
0.83). [Hitk, H3 32 %I

TN
il
BRI —
FR: Mg - T
BUHEREVS.
FLRRIL
a,=0.75""

2|
AR

E3a #HSBFFN AP REMBHRES
BABIR R TR N SIS R

T #4FRR p<0.01 ;#4388 p<0.001 ;NS FI/R p=>0.050

ST, FA TS 56 A i 2 o BRI S8 S e A
TR S 717 52 e (o FH R S S 2 v A B (O D&
3b). LAEBOT AW =1, FES%=0)RK A 45
SO SRS SRR R M R L R Ay R
AR SRR R DA A I A2 B ) A R e 4 SR SR
B, AL 23 TR A 1) 5% 1 3 1) SR =2 38 [ai=1.18,
SE=0.23;1(146)=5.09, p<<0.001], JBI1z 15 T /%
PHUHR R P [d=0.54, SE=0.05; 1(145)=10.96, p<<0.001].,
JECHTHRR P38 T R R [h=0.65 , SE=0.08; t(143)=
8.47,p<<0.001]. FEF i Kl T =X foff FH A S ) 4%
S 1] (p=0. 12.1) FITAR it 1 SR 0 X6 1 P 8 S P 52 Tl [ e=
0.11,SE=0.06;1(146)=1.95,p=0.054])7 , JB/1 5 12 FIK
PR R M ) o 2 b A AR H B 3 (B=0.41, 95% Cl=
0.22~0.68). H Ik, H3 B2 HHIE . tbak, B sEiz
(B=0.13,95% CI=-0.06 ~ 0.36) FIZHI#RIEL 4 (B=0.07,
95%CI==0.11 ~ 0.26)[ PRSI H ARV AN B 3% -

Sy 1A B AIE ML 22 TR U A R TR i kA o
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B | =054 [ BRI Hih
E3 R
— Kk :O ] I NS
a=1.18 ppEey ©
PrEs RN
e Ml )/ c=-021™ hE
ALV i
RS

E3b #HSBFERPEAMEES
BABIR MRS SR A 5347 45

T+ p<0.001 ;NS R p=>0.05.
HUERR T A 2 IAIL] E RASTR], FRATT BN 8% 01 B4
S ML UG TR S . 45 RER
WY, ML B R T 2 IS5 ) — IR AR P —
L5 R E RS A RN AS .2 (B=0.10,95%
CI=-0.01 ~ 0.25), IIHESR 1B 1R

FRATTR FHZEARAR B 3 B 7 VA 6 1 B i Ak
XL B Sl H B A s AL . LUk O X (Hfg
AU =1, B 6 =0) A A8 &, BTG B 5
HIBRIR M R AT A Al R R R DR S rh A A
B4k S R, B RE AR W R T T e e B
B Fis Bk 1 SR [,=0.72, SE=0.13; 1(145) =5.68, p<
0.001 Rk 10X F1E 2 25 A0 I i e 1 0 A 1 JR A [a=
0.58, SE=0.08; 1(145)=6.91, p<<0.001]., fE#fHl T &
T OG5 FH B A L R T S (p=0.396) , JE I
Bk [b=0.21, SE=0.04; 1(143)=4.64 , p<<0.001 ] FllJE 01
R [,=0.59,, SE=0.07 ; 1(143)=8.65 , p<<0.001 ][] Fisf
BT SR B R A A R (W 4a PITOR)
DA P A7 118 v A 25500 39 B 2 (B R A s < B=
0.15,95% CI=0.08 ~ 0.24 ; JB AR L PE : B=0.34,95%
C1=0.21 ~ 0.49). b, H5 33| %HE .

S, FRATTRS I Ak X S RIS 3 5 e S
R A T S ) ol P B R A S P A ML (L&D 4b).

B
Ttttk

a=0.72""

b=021""

BRI () (NS e
g eI G €=006" , g,%é’&,}
FFRVS. y=3158
BEGE
a,=0.58"" b,=0.59"""
gl
LR

Eld4a #EEBYRF PR AFRIRIES
BAERERN TR NI ER
KR p<<0.01 ;%54 KR p<<0.001 ;NS £ 7R p=>0.05,
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& |a=0.27" [ Bl Hilik i
%% R
—1 54 =0.23""
a=154 6™ e

hEHLTK !
eV 1 - =008 sz
TRV, I
EEENE

E4b HAERLEH A S
5BMEBRENZEE RN ISR
T #4308 p<<0.001 ;NS /R p=>0.05.

PLE IO 2R RERE =1, B %=0) R [ A5 5, K
IS5 5 SERAGER R Ay S A el T A TR AR
BN B AR A i A R I A SRR
REAIEARAE [7] SE B S% J)[a1=1.54,SE=0.09;1(145)=
16.65,p<<0.001], BH1%5 Ji4e i 1 IL B IR AR It 72
(R [d=0.27, SE=0.07 ; t(144)=3.74, p<<0.001], il
CRPE I — L3R T3 2 5 O B 25 it R b=
0.60,SE=0.07;1(142)=8.92,p<<0.001], TEFH T &L
7 2O P e S %) e W) (p=0.36. 1) R N4
S FH 7 B 5 [e=0.23 , SE=0.05 ; 1(144)=5.08 , p<
0.001 /5 , JBEJENS% 3 RSB R M 1) 22 h A VR
% (B=0.25, 95% CI=0.08 ~ 0.44). [H It , H6 15 5] 4
E. AT, BHERIA: A F R /800N ik 25 (B=0.10,
95%C1=-0.10 ~ 0.29), i BN 4% 7 iy B A 35007 B
#(B=-0.18,95%CI=-0.39 ~ -0.01),

e, FATH B s B @R A S5 0, Bkt T
RERURG B . 25 W, e Be ANk & Ty =X — 8
SEAE— BRI E— O B SR R SR A S h A3
WA 2 (B=0.02,95% C1=—0.02 ~ 0.09), T HEER T
g A PE

2.2.3 i

Y 2 R IR bS5 AR IIE | ik A Ao =X
XRS5l FH B IR A BB 5, F RS T X — 52 AL
e FRATTABL LS B RR AN B AU X P b & il
Ty RS = T 2B XL B (R SRR SR A 2
ARG R BB , U SR A R
Fio X —EERAEN] T IR A R A
RIR G . 38 I R R SR AR BRI g
AR5 , FRATTR IR, ToI SRR HL R
RETRIRRIT 7, BRI 1 14 5 M 7 L BN, it B
58 FH AT UL BRI AR A Ay S i
SRR AT TN P B O ER SN

FSY 2 B 45 SR 3R, BL2s B it Xk RN e AL I



AR 3B AN [V 1 A v T 2 R R AR G A
YRR R M o ELARTIT 55, B2 TR 0 Xt JE e
P (452 M =5 B30 1o 7 9 3 1 SR S SR S, T
I A i U X SR TR A P 114 o i ) == 38 o 4 2 1)
TS 7ok S

XPHLSSBUERRI  , FA TR B, Fe4a il 1=
I FIBRBR R M 119 3% 2 Th A 8800 2 5 SRR 5208 X
B RS TP EH A B E . X458
55 Hock %§(2020) 5% & AN TE 4 —30 . 7E Hock
25 (2020)IBFFEH VBB BRIT T LS BRI 5
12 T X T B ) A RN SR AT A ) S A
Mo AT RN, FEF ] T BN s A B G
A 1 S A U 2 I, SRR =32 X T S A TR
A I ST H AR o 38 3 X FRATT ST A Hock 46
(2020) AR 5T Y R4S, FRATTI R, DA L S 53 1 245
R —Z AT RS A Hock 25(2020) 7EAT 5 H HE A1
KR TS E X R E S R TR ER, A % R
TH B8 X ARAT A A DT 11 R 17 J A 6 e e
TN, DRI, A T 2l % i Al ) 28R BE A R A
N BN SE 12 X A SEA T AT A R

BEAR, FRATT & B, X4 RE AL 7, BN 4% T
BRI ST A RGN B ST o FE IR R R AR
J7 2CHE TN O R R 8% ) R [B=1.54, SE=
0.09; 1(145)=16.65, p<<0.001], {ELJE& 1 %% 1 #4 JiF A%
T AT B R AT E S [B=-0.11,SE=0.06; 1(145)=
-2.04,p=0.043]. —A~ 1l BERY ARSI, FETH TR & A
97, S ERIT AT 377 A — 2 BN 55, A
T R AR 220 F O B 5 AT I ) i AR, RS
Vb, JEHISS AT SR T LA 3 3 it v SRR, o B
Tl FH B A R s ), L A ) R R i) T
W FZMH B K (0.25VS.0.18)

3.1t

3.1 BRRLL

AR SR FH S i S 0 AR 1 S0 AN 5T O i
BV T A & Oy A B R R A T Y
S K O BB o FRATHIBIFFE AT — 15 AL
W& UESE T H 2% 8 6L B (0 s et B B T
BB B S AR B R ()R P SR ] D, [ T
e B 5 R, T8 T LA AL X R mE 70 i
X 3 R IRk A 2 S X 3 Ao AN T) ) i 5 A
PETHI T8 XL B IR ARG R A PR SR

3.2 BT

ARG BRIE TR B ZRIAE LU = A5l

A (FEA-Er) | P,
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RS 1 KO O R R 1 52
M P L AR A5 B 2 o 3 0 DG (E A A Y i
] T LU AAE R IR T Lk b i R S8 R AR 2 %
AT 2 754 FH R ) A [R] (Bawa et al., 1997 ; Ramaswa-
my and Srinivasan, 1998), X 7 [A] — %38 i) A [R] &2 il
TP L o AT TR AL & X — Y
ROT = kA & Oy O LT R K Y
ROT HSE EIFE F SR B TR IO R
S R L EE S NI E

LU BT PN AR IR R A2 ) A AL A
PRV T ek Ak A7 O DL B 700 i S S AT R i
SR, 43 SERIE T Ward A1 Hill(1991)48 H 5956 T- 9K 5l
T 235 2 50285 1 30 10 SR A 8 0 P93 A 1 e 38
Wo Horb  TH 20 SRR e Y 0K T e 52
HATX PG S 25 O (RS T T AR (A 5 T8
BN C B3 AR B R BRI 1 7 = X0 A D) 52
AATTAE AR B 3l b R IR R T N R (e
W o A R TR A 0 S0 X6 IO T 2% 2 P B A B
LI AR BGE AR A AN RN . PR, FRATT T R Y
PRSI  FRN E-A RN A1 AR AL
BRI AN - B SRIBGE ) B ) 2 FAL A
XA AT SR PR AR AT R GE AT, XAk
B B LR A AN SRR e . Ak A
NBIBF5E R I, D0 502 8 BT Re 4R LAY 2 AR M (2
FEBRAE N A PR AR = 4E ) I (Chan-
don et al.,2000), FATIBFIETS 24518 AT REIFAS
18 T AR A A 7 AT IR 7 o R Rl Ak
AT A 1T 2 AL B0 2l %) TR R
AT 23 sz 3 0 22 1) 2 SR (L, S IR T2
ROR o TECHER b AR 1T X R EAl K ik
77 R ERATBR IR P 33 A4~ S ) A 2% 1 () N [R] 52 )
PEAR 200 T A R OC TR BRI B 0y RN
{E A EER AR

5 AT A TS S A DG SRt A 1
WEMPIS TR . B0 E IR 2R BT S
Frhry AN 12— A BB EERFAE N
AR B DR AN E R BE AR I P 2 B
A28 R i R (T PN 255 B B8 ) AN MK T 20 2 TSk
TR, H 2 RAE TS AR 0% 18 g
IR (A A5 4E ,2017) SRTARIBFGEARTR,
ARG TR A WO ek A5t [m)=%
FEML 2 e AN BE BT P FRERR , BRTT I 9 7E
TSI ARG B3 (RIANGf 2 PR E I BR) Z 5 1R B
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AN RE PRI, T B SR AR &0 =X Kk A
P X —4E AR A H A SEE e 5% 77, SR
AT R B . X ABRIE ik — R R
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TEIAR TR, 8 722 55 (2009) Y BIFFE S A BIFE
HA—E WA . TR T Bk 5
SR A 7 RO o AR B sh AR X5 | T
R I A A R TR 7 S s DL 3%
BN BEIRLT o AT S AT TE LA 4 ffREAIL
il A5 7 ik EAREAR TR X G . F— R EE
(2009)FRIFFE ELAE T B HE 4 00 B 5 AR FH A 2 5 =X
RO SRR S TS Sl R AT R EE TSR
PEES X — RIS IG 8, FLA T B 2% AL AR
FHE 5B Y Ui Xk X = Fb & T AR AR B SO B 2
Sl B R R EESF (2009) R BIFFE AR HS 1 sh /MR
R0 A7 B Hh R SR RESE AL, e T AR [ 435 ghoxt
TH A BN EE AR, T BAT T 2 I Ao R B 7
NS TR (B 2% A2 R A R i T 3K
HIRZ AL o

AR, Hock 45(2020) FLHE T 1 9% & frilad fl2 J7
A BRI 7 2R AR I 5 RIS AT 1
BIATE], R, % WF 9T S AR A M2 4b . i)
FIBIFFE & B, 638 7 XRA A S0 s T 2%
Ho e R B s JER, TR B R Al A AR
TR e = B 2 SEA TR . FRATTAAIESE
FENLAF =47 E 5 Hock Z8(2020) RS HEAT T
JE o (W)AHIFSR [R5 28 L2 R R REF e i
WA BT 2, IF X3 T AT R B i AN )
P, QAN R TIH A IR S,
AR RSB, R BRI Ak & O = i AL
il (3)XFHLEBIFARIM 7, Hock 25:(2020) IR 61T
FH S22 RN IT SR S A s M B , S R L 905 Bh P R A
{EL AR B s AR ) 2 B0 T BL 2 2Rk B ] e 2
Sz SRR Bk , 3 LRI BR shi 9 L B Rl
178 TSR T AN (E A IR E AL R VR

3.3 BB T

M E S5 O — P A AR B F B, ol
FEABEINAA TG4 T SR B SR il % i
— BB A SR S A T A RO,
TR AR AR T 58 R R iR A i TR
T4 236 T B A e B R T LR R
Ui 2 A R PR JERAT , e 2 S BR P S 5 ol T 1)
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The Impact of Gamified Distribution on

Coupon Redemption Intentions and Behaviors

Pang Jun LiMenglin QiuLingyun Chen Huan

Abstract: This paper analyzed the impact of two gamified distribution methods of coupons (namely games of
chance and games of skill) on consumers” intentions and behaviors of coupon redemption. A cognitive—emotional dual—
path theoretical model is proposed to account for the underlying mechanisms. Across two field experiments and one on-
line experiment, we found that compared with directly—delivered coupons, coupons delivered through chance—based
or skill-based games are more likely to be redeemed. These effects are mediated by perceived scarcity of the coupon
and perceived enjoyment of the coupon delivery process. In addition, the impact of chance—based games on perceived
enjoyment is mediated by perceived luck, whereas that of skill-based games is mediated by perceived effort. Our re-
search contributes to the literature on coupon promotion and gamification design, and provides important guidances
for the design of coupon promotions.

Key words : coupon promotion; gamification; games of chance; games of skill; coupon redemption

- 49 -



e‘@ FOR s, %,

% C IAEE (TEE-ER) 200201
Tty MARKETING

@,

\&o\“‘”la w
F
>

%

MR AFRR 1a FIBASR 2 FIERARNS B SRE

TJETER

FJEFER

MR B:#F5T 1b HhE AR e L SR

MR C: 73R 2 FrfE A sE B X 5

- 50 - China Social Science Excellence .All rights reserved. https://www.rdfybk.com/



	游戏化发放方式对优惠券使用意愿及行为的影响

