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[ﬁﬁ J"UKD/L,\

P2 HIDEERHE 11935 5%
WESEE T b5

BHY

T ¥
[ E]9ZTHAKDLEBHERMPGZTHEANSTHIET, BEHF oM H R EITA
W, BRI THA N R HE N FRE I FIERAITA, BERS L LERI T T THARLFHLAN

Jkka‘%’vll%fr WHT YT BTHYEERIRE, YT PHMAE SR EL TFRINE, REF R REEEY
BFRARIR , A B AT g4 60 B AR & Uk AT R RARIE , B T B e A A AR, X e Al
BV X HAABFY B ZRT TR, IR EHRR TG T LEENE TR BE AR RILL

FHAFRIATT DA, R T o450

AT Y E WAL Se A IR S0 EBAT T AT, % B A A

% A Ao e W9 AE AT T B A b SRR R A BT RORAF T @

EX BRI ER TER-3
[1EE®IT] T (1981-
[)?iﬂi&l‘](%l%%’v

T B AN Y
), %, KiZEM % K F A F R, HA(
£28)(37),2019.5.3~ 16

DHT 3 % B Sm
FE 300222),

(&R | X &7 4 FAa2HF A AR A A (TIGL16-0050Q).

—.5l=F
50 5 B (contextual marketing) J2: 48 75 % 2 Bk
PREE S MR O BT A i s BRI RNIE 5, 61T
ST RVE SAE 2 LR T iE S MRS
ST SRIT LA Sl T 2847, A AR IBUH
@4%5%%%[1{%%7 B S (Luo, 20155 Ver-
hoef 55,2017, 50 B8R L e , (1 REE 75 o)) H B )
AR ﬁE*&ZﬁJu%E’Jiﬁfhﬁﬁ (CREEAEFE AL
i(ﬁ%a?ﬂ’]ﬁkﬁiﬂﬁﬁ/\mﬂﬁf“o RN,
Gyt AR BRSO 1 28 1) A A8 AT
AR T 2 WAL R TR E B LS AR T 2
PGS A T 5 AL mA B8 7 i R 55 (Sco-
ble Fl Israel,2014). 140, 5 HL il 3 Mb 56 T8 Be A= 1
Y5 e 2 AT XA ) VA E ] R BRI
SRS 580, AP E N E AR R
P e PRI, VRIS B AE G OnStar IR 55, 44 HHK M
VAR SIS U ML i 7)o R S I B i K

BRI I 1 2 B e R YR TS 4 g
I P ARSI B . R DL, 375 B A Ak e
FIRSS B A AOHEAL ] (Andrews 45 ,2015), 350t
S RO FH P A A AT oA B4 LR (Tang 45 ,2013), 3
?%%‘ifiﬁ%ﬁwﬁ%ﬁ Wesh T s B R R

Y 5B B A 0 X8 B PR AR AL AR T
YHLIB I RH ™ i iR 55 A b A S EAT B A (B
SRR Y (Ojansivu A1 Medlin, 2018), 43 4 14 2 3% 2
S SRR R S AR IR R AE T MM S (Guitart
Fl Hervet, 2017), —J5 T, X F AL 7, “Hs "
B ol 5 BRI AR B AN 9 2 3 i R A AR A 1
T AL AT T S AN A3 RN B R R R T
FHCHE (Luo, 2015) & BT 5 55 ml 3 #4) 28T 0 A 1%
Yise B 508 0T B G R A R T 3L
(Gensler %5 ,2017), Ailb AT AFE F X 37 5 75 2K 19 43
BT AR I, £ 380 55 B s Q1 R i A S
ﬁﬂé?ﬁ(Logman ,2008), NITE SN GEE7E & el
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Wt GEN T AR B R, DI A A
AT g 1. oy —J7 L RTINS, s
R A H 3 AT N T 9 SCAE B B (Douglas Al
Craig,2011a), WA B R FUE B 188 AN e A
HE B REAL A R SRS dLRE A P
I DR A 2 S 6 7 i R IR 45 R B A RN Rl
ol DY K T SR A SR AR AR IO I AR i 5
137 S ALIR S (Maier F1 Dost,2018), UL, & 50 E
X T AR B A B ARG 5 203 e IR I 2
AN AT Lo

AR 58 B 52 B A FEAE 5 Be A
HIEN . E NN E 2 E D s E B AN
Al (4 S e R FH 7 1T, AN B A I R R L LI
S AU, BT RS Bl BRI A3 5 B 1 S %
PFFN SR, HA 50 1) S 55 PR RN, A, 1E2 A
RIS N SR I 0 5 Bt — 2 A e . A M
5 . E MG S SUE B AR T T ML A Ry
BB AESE, A AU 37 508 B i e M T TR
E WA 508 R s AR R 5 o B T ik kAT
TRV, SCTE I 5B 5 0T 9 A A Al i (B
T X T & 3 BRI A TR R R A A
o PR, S SOG I AR 8 [ A1 37 55 38 B SOkt A T
TIRVE, W7 5B B RIS S RIE B MR ST
B R A 8 55 7 T A 5 2 e AR B R A
177 BEEHDN, TERE ARG AT HE— 20 W53 14 [ 3
17 TR, LU 37 55 38 A ) B i 5 0 S e o7 HH
AR

. BEEHNMS 5T

()T EHA NS

#EA 21 2L LR 7ER 8 BN 8 3l 15 45 A
AR Lt S i 5T, T AR Y
ST TR S A AL 2 5 8 B oW T T i
RIER B BRSNSy gt S 5 i, By
JEL A T B E R R AL B AR R IR 55 A
FEReH b T 308 B SO 00 7 B TEAR OGS
Kenny £ Marshall(2000) 5 -4 T 37 508 A5 &
i RS Ak TC LB A5 AT LA By Al AE AT A0 Bk ) 1 At
SR | Al 10 & 45 A% Bl B I Al 55 01 3
REJT, 4 5L TN P e B B R BRI | DU
SeshLH . AMTRAT TR, 3 508 85 MG XHH
ey e R R BE A 7, AR Jo 2 IO - [m] 114
RS . J52K, Luo Seyedian(2003)ﬂ‘7T?ﬂ§% L
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T 95 0 R R IR T AL, S5 B R Gie
TR 5 A 3L 1Y) B 5 T Rt BT T HE SR L 48 H i
S B B A I T SR IS O AR A A A S
FERFHE TR S VAN R RHE. ht, s
EAIE R —Fh 4 1S B S OE A AT AL
TF 5% 3 DA [R5 %o 3 578 B AR & kA T T
FEHT o

L FRBER XA o A 5 S B R R
RSB AR AR I IR o 32 PR, 7 k3% 5 (business
context) AT Y8 1 1 S N B BB BIEREE , L 7
L] B DX PAEE ) B A A 9 RS (Volberda
il Elfring, 2001), & T 4048 EH AL Z04 , Logman
(2008) % A8 Ak 1) Bl 3 55 45 Al s e 1 Bk AR AT T
W%, 37 S A0 B B 2y T 2 1 % R B AR 1k
AT RER S, 38 33 3 5ok SO i MR 55 BES S iif
M 2 71 2 T St R AR Ak, BRIk ROVt 2 ] — 90 2%
H LIRS T AR BRI X P
ZEREE B S W — 5 TR 2 AT 22
57 HIL, BB R AR sh B T i
TH BT 2R A R 3P

2. Vst ALl o 1R R B TE  ( AT
Yo B B, WBS o AR T {5 B ir
XTI IE AT R BB S8 B N . Pandit
F1 O'Riordan(2016) I\ A “ Gyt "1 & T A [F s H
S5 PRSI 2TER, R R E BN —
FREH VR =X, W35 5 H P 6 sh AT 554 6
'8 ) DR O} IR S (= ST o 151 I VA= N W /.
afE B P g s A T A (5 B BRI, Y
B R TE B R G5 B FIRS B0 g FH A )
B S IS U R75 =3 DS NiOE( i B \Widsier 31 Srpa el akil)
“Yy 5o BN (context—aware) H-HE T4 801 e Ak 10
()3 B2 (Chihani 55, 2011), ZM AN 58 A0
BETAERY RGBT R EHHE QY =5
BT E AR A5 B AHT R HH o

3. AR A . IZA AR 75 5K R oy
TE 2% B 5 E 0 St J7 v 1 [ e, B 3 o Do 2k
SR MBI 37 S5 A AR 56 114 7 138 220 T 355 A ) AR
AN UM Luo(2015) 7 #4) 4 HL 5 75 45 B R A AF 52
WA Y B R IR R R A shil e PRI
P AT AU B V- 5 BSR4 PO R AR W SR T 7
S R B s ] v B A Ak i A I B 5 5 )5 5
L AR . ORI Z 1 P 2 a5 Re i A%



Wi i i b 77 T X s R 26 78 i, 3 55 4 T L it
Tia] FH P 3 6 A DG g sk = i AR 555 8.
BRI P IR P e R . 7RG B
B R, AP TR BRI 0w R R e
o 2R ASORG I TC Y 7 5 Ak i FTIR 95 (Luo, 2015)
i WE 2 P A6 () e, o 3 A R 5 it
SRR

G s B A O T A A i A B L A e
TR 2053 W) 25 8 B I AR %) il 785 48 ek A T 9%
HIRE . 5 b G R E B A R E R S BLEER
BT EBRE B oo iR B E Sl S Bis
TP S Y3, LR TH 2 3 S0, i
SIS AT, Bk 3 AbE B A9 7= i R0 IR 55 14
Lo pu R

(=) 4K 0 AR A AE

Y 5B RS B AN IR BRI Ak 1 i e R
(Kaipia %5, 2017), {H 2 XA [A] F4% G0 B0 M8 8 o
Y B R R A B LR LA T -

LB . A TR S B O T A
BRI ERE  Figge(2004)5 I A T “IEBEAH " (situa-
tion dependency)fF A fif 37 50 E B RFIE A AL S
FINH 2 LI e 3] — T R 55 5 P AR 56 3
Bk A TEE S G2 40T PR . 5
BHEVE DB = AR E B B R BI( A

YN 5o (1 s N B s 3 DN RY N ivavw | EE ¢ ih
] 5 (Figge , 2004), 3% =/NERE A7 55 B 20 17
PR B IE BT, 2 s SRR 55 R it
B o B, B e TR T A U T SR Xk
SR | o N O R SS Bk =l i 1 W e 3 12| N G SR 1)
WA S BT, A5 T 2 8 6 I _E RSk s 15 B =
JBE A N B SR M B (Verhoef 45 ,2007), 4 18 %Y AE
FHLHIE 58 5 20 AR5V R R T RS A, 76
W b i AT B 2 3K (Rapp 55 , 20155 Gensler 45,
2017), UL, IR 37 5B A T AR S NS B, 4
FriH AT SIEEE R T BB R R T 5
B R Ea

2. B b AR . R T AR P 3 s i
PRI FIFT N, Tang 25(2013)1F5F 1 3 T3 5H 800 52
Frfsh AL S B RO TOMHESE , R I Re sh Ak s
#4” (mobile personalized marketing , MPM) X H: JC b A~
FE A H AL H A SR R 5, IR Ry B of i 2
HE RS T s B2 8 A7 B 1 BRAR T 2 5 DRt
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e % P AL ARG 1E S 24 R AR B
AT 2eA Tl o R E RS A A Bk
ORI AT A i A b, BRI T TR sh Ak NP S 1
AT, SCREE Bhas PR gl iy FH AL S - & B, B
R B3t fih 5 T 9% AR JRCE RN L PR RS A R
ST P IS W, Y INTE LSS 5 U JL#E . Shan-
kar 45(2016) & AR S LHARIESE 1T WH 57 T 1iH
P R, B T B s
REHERE RS A 1 MR IT 27 2T 2 1
PriPAl SRR R

3. B ReACIE RO RS, S s B A AR AT
AR AR A O B R A T S8 S s Ao AL
FH P 3 5 80 R 1% 2235 Be 1 7 i AR 55 o Verhoef
HQOIT) IR T H TR B ER AN Wiy
TS 2 6] )% 32, ## T POP(people, objects and the
physical world)HESE K H S BT 568 B8 B 1%
FERES, F0UUL T U7 AT 3 R R R R AT M
Al B AR B A S T SR R A T Y 3
FRCR BRI 5 B S T P W s s i L
TS HE 2 AR 25 A, o 0 P X 8 A A B O
4N , Py FIREE 0 R ASEHE L2 6T P 8 A5 R
FEAZ 7 A B, BB R N 9 A 25
@@&%E@{ﬁﬁﬁﬁﬁ%ﬁﬂ@@mndrews e ,2015), N
I 35 AR 53 B I G 3 T 28 3 X R RE 7 i R I 55
A7 R i B EAT E@@j(Kannan L,
2017). FTLA, G55t 8 A R AR R AR BLAE T i
5577 il B B S B R R Ak, SE B e S S
X IH Bt oK A e A e R RIS YIS i o

= BEEHIZENEIREE

(—)VImesEtE#a R &

K H T AMRE WA EL AT 55 FREE R4l N iz
B R E S 58 s E . 1Ry
M) AL 28 v, IR 3 I R 88 Bl LI AR B B R R 3R 2
YER TS 508 8 B B4 e 1SN 7 (Sco-
ble #I Israel, 2014 ; Pandit il O’Riordan, 2016), &%
SefE BRI A ANE 2 AT 0 A R, Al A
FEADLAS [R] FREE T 42 i H AR o 2 4 1L 1 Bk bk 22 1y (i
FIFIRTRE . PR, BFE S S AR BOR X 508 s 1k
P B M — LR IR UK () 4% 00 8T, Scoble AT Tsrael
(2014) 4 ) 1 #4373 35 i) TR HOR 4 (R 55 T
717, AFER S KB Ay A sC A E
BLRGE, CATRSZ B ECREEN m3 50 8 fia AE
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Y FE AR TR, , 2 S W37 SR S DR
TERCAACFIR REAL AR SR T 37 58 g Bl
?ﬁﬂk?ﬂ?ﬁﬁgﬁgfﬁ%m@(ﬁfadav Fl Pavlou,2014),
5 RALBOR L S A AL S AL 2 S 2O FRAN
158 R B R T8 2 O BN AT S AIL ANk Ty =iy 28
k. (Lamberton Fil Stephen, 2016), R It , 75 22 % H 1A
2518 3 b K 5 22 Rl ORI 1) 3 5 8 L 5 4y
BRI B ORI SR BB B R R 2
A (Wedel il Kannan, 2016), 3% 543 8138 i3 A [F) A9
“FHIRTT” (descriptor) W 37 174328, HOCHEAE T3
5 {5 B 9 4 (Rubio 55, 2017). Apple ., Google Fll
Amazon 550 W) Bis I s ALK A RCE G Y 5 A5
BRI BT B IR 55 R A IR 55
St BT FIBOREE G — A A R KA R
FFHCIA S5 K Bl ), ARG B BB Y3 508 B
HbR B8 1 SR BEA

B T I SALEOR IR BIFGE 38 OG5 e 37
B 1z AF 0 PR AL 4 - Al B S 1] (Logman,
2008) , Al SCAL I UM (Ramos 45 ,2012), THT# &
TSR R Ak A5 B AL PR B 1 O BT SR R T
A 8hHL(Mansour Fll Barandas, 2017), 4125 B
&4 (Gutiérrez—Batista 55 , 2018)4% , B A 3L [R/EH T
N B IR, g SR HET. i,
Sl B IRPREE T S AE R b AL 18] A4 13 SN
7 YEPSIOEawr C NN I IO NI EISNIUPS
TEREWAAAE B R 22 5, iRl 7 AN [W]37 557 T v DI v
TH 2 oK AR 9% & sl ™ s AR 55, 2
Yy B s R s r XE R APk A

()58 B AR A

iy 5B AR A B JR i i | AR B 2 A 2
FRE AL Z AR R LG RN,
S A EA , E B ISR RN

L. ZR RN BN REE T B/
AV AERRE T BB B AT 42 , Carson FI Gilm-
ore(2000) % 375 AL 5 F AN TAL G 8 i e iz VR R
AL AT T ISR W TS =AY R IR
Gy S ACE B 2 ORI 5 — R B X RO
257 (content) , JEFH BT XTI % 75 >R 138 W M B B AEZE
AL BB E 55 15 305 55 R IR E F A 402
“rit” (context) , & W28 PREE T S HY SR 1T 37558 4 10
HATHYE B EIHT, R T L AR T S 40 o R i
T 3 45— 2 M PR 2 B L meaning)
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SERRTEREE Y5 T Q1 Rs Y % 8, 37 5
TR R 25 303 5 SO E B 3E .
RNy, G R B I R R N T ik o
1:’@7J(E|Z(socially constructed level)ZJ: ny, BAk &g v
o AR AE 3 B 0 S TR B R v T B A
M RN B AL A BT, DL AR BRI B R S
B 00 SRR PR 1, X S PR - B T AR T G
e , 235 ma Al 37 5B ST

2. HHR MB35 5 &8 . Carson 4
(2002)2 Ay , it 37 55 5 40 B OBV R TR AR BAAR
SN R R IEAEE R, BB fih & I 14 .0 BRI
110 XL AT AR N2 “ 5 B L (con-
textual marketing stimuli, CMS), FARALHG « 7= 5 ol Ik
S5 AELAEIX Uik B LR ] R R oK
HiH F a2 CE 8 | B/ R EAE . st il AR Y
WU & S 508 AR T B, Al 255X 77 i B

A S RV, R 1 V) 38 2 T RNy g | ot

BB PGEIF AT i EIA R . CMS BRI EHIIY Y
Bile B2k BN R UM a7 5
s 2 kT R P TR A TE R, W AR A 3
TR K o HA R T % 4 5 i SO RN
IR IR E L2

3. BT A T g AR A A, ]
X 37y 55 1 1Y) 37 s 4 FE 5 R DA 5 Sy v J I
1. Hill 55(2007) I\ R 8% 1) 5 2t B A4 < (1) sk
i 55 BEAE Dy B2 Al R A A (what) ; )X BUE T 7,
AT IR (why) s (B) AT AT ] LSRHCRIE
127 il IR %5 (when/where) ; (4) & 24 FR RO HERCHH T
TERERYAT M (who/how) o TEIEFERE I, 4 T [ B 5
BTN 0B BENLH, Logman(2008) 4 # T 3%
St AR AR HARYERE 53 02 - (1) H2 ik i
AR TR] b 29 A OS2 42 ik ) B 25 37 55 () B % 2
5N AR A AR ER 55, G
T3 50175 ROV 2 38 8B 10 floh 2 R Jost 25 18 A R0 e
VL5 (BB A, 5 o 25 (S AR R ™ i BRI 55
FORTFRARSS o IZBA R T AL 7R 2 AR R PR B
r 7 N R R AN R (B S LA R L Ik 55 4
SAEFEA A, HE R T AR R Al A R IR 55
BT R

4. FeT YA IE ) E BRI . Deacon I
Harris(201 )AIFSE T & 508 85 10 EIR R AR, A K
Y B RS AEZ R 5 R RB A 5T



TRE I A E A TE BT, 48 AR E T Al R E A
HEE B RS, AR 51 284 7 5o kit
RENS S BN 3% 4 8 ST b AR ), T SE B4 S 1k
ey bR, BRI, GscBainma s TislEm
W, R E A SRR =, ™ ik
AN E IS SN B QN8 s IR i S P S N ST
IREE S T A F B0 B e 045 BRI R, v LS
B8 9% 2 1RO Aol b A S R o

5. 8EM s tb iz B ALK . Shankar 45
(2016) I\ A, 375 5 B I 8 B 1 RN T ) e
b, AL 46 BT AT B TR S R e 2 o 1 7 B S SR A
PAT , 55 ] 9 A 0 fik 81000 S 9% Tl ) A
WA B B FE LSRN I, B sh R EREE T Y
Yy e B RIS 2 & 2 AL sl i A Y
WL R (MY e 0 AR h AR S,
FEEE X — T AR T EP A I R R
RIS AE T, I A3 A4l 2 20 A RCER AL A, )
R S YR T s B T ae IR 5 AR AR A
BLH , B AR PR R R A B Tl pe AL 5% 3h e W iy ity
JI5E 42 o J 22 1T R i g 2H 4 S A 2 TR s B B B A
BT

(2= BA 5 G g Al R BRI g4l o th AR

T X B B ERE S R R s MR
SR AT LUE B, S 50 B S0 1T 2R N R BETR
BTG, TR ) B A s A ok 1 o
5IH 95 B B S SEBUGHE B SR R R 5 A i
Mo A TAR G E A, st B S s Ery i 28
YRz CEEIR S M EAIE S A AR KT
— e S R E B A AR EZ AN (S IR 1),

B, 1B AU I A 2R T AL 508 aA X
FEAETE R A PRI 03, I O B S T X T %
IR A I T, BRI 38 SR B A RO
(Yuan,2009), FHILEZ T, G EHME 0T
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ST 9 T R R L AR, S K R A A
T AR 55 5 0 B B R % % 32 (Buhalis
Foerste,2015), AL 1717 2 3 i e 0] 5 R SO ) S i
Ko HWK, 7R B2 (M 4ERE I, LK S B 7E L T
1k AL F AR B3 s R kb THE G E A A 4
AN R IE A TR AN R SEEL T AR JE AR5
AT A B T 5B R s B 2.
SOE AN A R R LR A R S
LTIk S T4 L 5 T IRE N EEmMS,
SRR U B B BRI (Gensler 47,2017), FRK,
TEEM IR L b ARG B R R B R A 5K
W A L DO B AR FIAH DG TG B i S, S 30 i B
A i 107 T 5 2R A oy 1, (E e 2 ek AR T
Pt R R B EAE SR 1 T AERS S BN 5
BReTFHLE S5, T b HoR SZ8 T X 3 57
i IR 45 0 e A T AN 422 I B A A A R A
TR kLS E] . U, E R E T IR
B AR UK AR AR 1 B A R
PO A AR T LRI B I T 37 AR A it SR BT T
45 53 1) T 32 /) B (Tiagoa H Tiago,2012), /5,
T ER NN EAE L A EaA GRS
B LSRN (BB 38 %) SRR PR 2R, T IRR) 5 R
FEAL HHAMENT . MK, S5
B s st R T Mg s o A s il 42408
YA A5 B 2 5 0B B AL 2 RS M B A
AL ST B BT

M= EHEMEHRENNE

Y s g v M A UE 5 B A PR C R
FRETESS F A AR AL, T PR BT S 55 78 B 0 W 3 3%
FHNFIRAT RIER b o F9E 8 R T3 50 B8
P MAE I AT AL P A% B4« — & B R 2R
S R B N N ER NS F D e 3775 = o AL R LB
I AE A 53T

=1 HREHEEREHRERMEH LR
R e (e LI A Gy B
IFIENSCR | SR AR TSR IIRCR SO A IR

Mogas il |G AE AEJE AL 5 2% 4

2 F SRS

EHAAG T

HHHG TR N ISSIVEN SR I | L S HE SO S I R NG 30 I 5o
KA B AR s SR E R 0 | S Bt s B 3 LI s B B sy R |

s AT B RS B RELIE O

e | L
I e
| FEERREEE | :
el |0 S ke L g

Y55 BN SRR R M EAE

BRI : LA Tiagoa il Tiago(2012) .Scoble Fl Israel(2014) .ShankarZ£(2016) L4 K Gensler Z5(2017) ST 45 S FIAR X R T

.87 -



@@;“;ﬂ © TIAES - T A GEIBRR) 2019.11
AR Hebros MARKETING

(—) I TR T NS

R sl RE L vty B2 5 JEH T AT 20 %) B AL g e
2 G5 B2 eI 7 20, 7E % ) B R A
REBC AR A 2838 B AE TG I B0, e L3 2
HAEDY BTE A B b B T 7 ah IR 55
WA TEL ) SRR BT I IR A PR A . Eroglu 45
(2003) A5 A& B, TELR R 19 IR 55 37 5 UL 25 il
B W MG SEAT O 1w, VR T A R R A AR LR R
Y WG 1 TE 2 # WS . Luo 1 Seyedian(2003)%5: 5
XF HL TR 55 I BE T 375 B o M AR P kAT T 98Ik
WEFE, AT R T R T 0] 1 114 37 55 75 B A %o
JEsi 725 3l T )V AL I S 1R Y, R B
S TRV 25 [ SRS 2532 i) )l T2 A A S8, oY
Ul R T A RN A2 S M R L % A e R Y AR
o ABMTRIBRITEL R 15 SR TR TEL IR 55 3 5 14
THSCTE . i T E IR AR 2% % C B
R, A5 N3 IR 55 F A7 SR AL A
HEAT TR RS 9 509 R AL IR 55 Y e 24k
R T B R A A L DA S R B A g R A
(Rose 55,2012), Ml sz S AL E it , GG A
B AR L i R A R L DR AR 2 I il ) R Y
IRFRIR 23 WG R T R R RN 2 A0 1Y
AR AT 21 B X7 R S ER R DG T (Kim 45,
2009 ; Kim #1 Lennon,2010; Kawaf £l Tagg,2012), wF
FEFM T UM % B RN LI A R A R
fik 2 BN IS, 35 3 ) R T2 R A
1IN 55 35 5t , R ik 2 10 9% 25 1) 2% RN o AT 4
R

Rt , 7 S AL R UM B A B T4 5 00 9%
FITELBE DN, ) DL 5 fih A o T 5 A K 22 TR
BRI H 584G, LI EHGE S W B ATE
i, FHOCHISE 2 LA AL s X B VR ]
NECRTEIT . BT RBL, TERESERR e TR, 12k
T it JEE 7S 37 5 14 52 e M R Ml S RIS 5 T 2 T RS
mi SR B, 0 H R AR TR X 22 e BT G R
i (Landwehr 55 ,2013), 3755 AL R 7R SRS AL AL DL 7 5%
IS A MERE A G T 2 Y 0 YT 2R (Cai F1 X,
2011), 3f HAEHR ML B 2 Bl T8 2 D SR B BN % 2.
(Mahnke 45 ,2015). 3754645 S REAS fil & 1 2 & 1
ZPRE RS, A BT EIE S S (Liu 55,2018),
R e Al s BT T B TH 2 3 4 R B 420
TE TH AT, 0 Maier 1 Dost(2018) LA B, 7175 45 K
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Sl FA) R ot R s S 1) i e A PR R R O X R
AR, —J2AEH 5 R RN, e e 5 R i
BCH S 5 5 TR . TERR R 2R
N s SRS w7 BT A, A
A o L RS i s BN A %, AELATY RE Bl ) B A AR
G bR, PR A2 A B R R SR
WK T 3 S AL s % P 0 S A6 (i AR A T L 3R
W1 T G A s SR TR AN A 1 s o BT R
A A BN B VE T, BDIE T 37 5 Ak R B X
PeH G R AR L
(D) FALE AR
AW FEN = RIS IRR T3 B
T AL E S  — 2R B S R
R RACHE S E R BORERL = YR
B EEE LT .
H— TG B i E 07, 5 508 5
i b B A B S R T T, B8 B0 LK
R BEL s Aolk 5 1P P 5 0 P e — e
A H. 8 3 5 A v 31 3t 32 FF (Ojansivu Fl Medlin,
2018), PRI, 3 5 A 0 B Bl 38 1A T 2 5 ST
FELLN 0 AN 17 SN [R) 19 A 1] 45 1 (Guitart A1 Herve,
2017). YRR E B4 WEEAS KNG , AL 5. 5)
WIEALE TRk I A E BALRE R
IR 10388 5 2 A ) #5542 F (Tiagoa il Tiago,
2012), 7 [n] 4 2 35 4% 3¢k 7 it AR 55 5 S A [ B, B
T H VR I 1 B B, W2 T 2 S SRR s, DA
USSR BT (E N S92 ol P =) e By Y
G A B R et 2 e Vi 38 Jo 1) SR PR
% (Ramos 55,2012), — 1, W fb) 51N 5%
TETH D85 (1 V8 38 SR, 2 e AT e AH DG 14 G
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BORIE R HH T Y bR e T M 2 R R = T
REASAT SR 7 it ol B I 552 X 7t By b it ) o
De Pelsmacker 55(2018)if 5% & 3K, ) S AL T 3N 1A AE
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W AR ERTE LTI R B) St fe b R T
TEL VSR BCE , W R W IR 55 i il . iX
FW], G AL BB RE R TR S R TR
FEACHAR NG AL HHAR B SR i A ] T
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BAEPER  Ze OB A R, A S PR AL DR
[F) 25 D0 32l 45 , A7 B T A= 7 B RO A (% 7 i
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baum, 2006) , 7 5t 44 5. 31 V) 8 B 2 3 548 5 R A1
B I BEAAE ], A R o 2 R Al ke 1 AT PR LT
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A HEEHEEALNME
A AR BIHT FORAZ IR T oK A
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SO TR S AR, Xk A A A IR Y
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B SO ) 24RO, D T 4R Y
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By 5 R 500 = i 3 A0 AT R 8 3 A HE S8 (Tang 55
2013), AU, 7% B L um % sl L A K o il
A H R T Y i A B WL, Pandit
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FEHERE ) FEABRIE . I, Logman(2008) 2 H 1 i 7
JET - 42 flh B U R R B 2 AT Ay R Y 3 S A
F gt IR AR AR AT 91 37 55 R A AR A 37 S5 4 1
798 28 2 TEON R = SRR PR A T LIS AR 55 T
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Contextual Marketing in a Mobile Internet Environment:

Literature Review and Prospect

Yu Ping

Abstract : Contextual marketing is defined as to communicate with consumers based on contextual information
analysis with the support of mobile internet and contextual technology forces. The purpose is to stimulate consumers”
context—aware and guide the consumption behavior. More and more companies have realized the advantage of contex-
tual marketing and brought it into the business model innovation. It has promoted the practical exploration of contextu-
al marketing, and the related theoretical study is still in an initial stage. It is a rapidly growing research area in recent
years. This paper reviews the related foreign literature on contextual marketing, and analyzes the conceptual connota-
tion of contextual marketing from the perspectives of environmental response, contextual analysis and customer experi-
ence. Meanwhile, the essential characteristics of contextual marketing are summarized, including situation dependen-
cy, mobility and personalization, intelligent adaptation and connection. The theoretical construction of contextual mar-
keting operation research focuses on the contextual technology forces that influence the operation of contextual market-
ing, including mobile devices, big data, sensors, social media and positioning system. Based on that, the contextual
marketing operation mode includes multi—level marketing objects of content, context and meaning, and pays attention
to the synchronous collaborative allocation of contextual marketing stimuli online and offline. Compared with the tradi-
tional marketing mode, c